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Jenkins Group

ABOUT JENKINS GROUP

Since 1988, Jenkins Group has provided custom book publishing and marketing
services from Traverse City, Michigan. It also has founded several book awards
programs.

OPPORTUNITY FOR JENKINS GROUP

Jenkins Group wanted to demonstrate book publishing capabilities, expertise, and
capture individuals’ desire to publish a book.

HBT DIGITAL'S SOLUTION

HBT Digital used a LinkedIn Conversion Ads campaign to drive downloads and capture
lead information. The campaign drove 10 leads over three months.
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What is the most effective way to share your personal and corporate brand?

The answer is simple - you need to publish a book. Savvy business leaders have
been rediscovering books as brand-building tools and have seen powerful results.
The book format would give the chance to elaborate and hone in on your unique
message wile setting you apart from the maelstrom of content on the internet.

Read some tips and information meant to guide you through the creative process,
This draws on extensive experience to demystify the process and provide a road
map for getting a book project done with ease.
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TESTIMONIAL

"RJ is very focused on his client’s results. We were in constant communication
regarding lead generation. He was laser focused on finding a digital ad strategy
that had a positive RO!."

ft*ﬁ* Jenkins Group

AND INCREASE
YOUR LEADS AND SALES TODAY!

GET STARTED

RJ Huebert
Owner and Managing Principal
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